Would you like the opportunity to
share what is important to you - your
values around life and money, with
the people who mean the most to you?
Are you interested in how you can nur-
ture the growth and development of
your family members, and in the role
money plays in their life journey? Are
you concerned about your relationship
with your children or their relationship
with each other today and after you
are gone?

If you answered yes to any of these
questions, then a family meeting could
be a valuable tool in helping you cre-
ate a lasting family bond by sharing the
things that are important in your life
and theirs. It’s an opportunity to par-
ticipate in an open discussion around
expectations, values and fears and to
ask what is the meaning and purpose
of your family’s financial wealth. This
is captured in a shared Family Pur-
pose Statement which should also
highlight the non-financial things the
family wants to preserve. These discus-
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sions can promote family harmony and
relieve financial tensions. Family meet-
ings can also provide an element of
education around money that would be
a lasting benefit to your family.

One example is if the Family Purpose
Statement determines that nurtur-
ing family relationships is important,
spending money on a family vacation or
annual reunion today could be a won-
derful way to accomplish that goal.

The most important part is being
open with each other and trusting the
process. Then you need to take action
to make the plan a reality and to honor
the family’s participation. Lastly, this
is an ongoing process and should be
revisited at least once a year.

Robin Young CFP®, Registered Life
Planner and owner of Northstar Finan-
cial Planning, Inc. in Londonderry, NH,
a Fee-only Financial Life Planning and
Wealth Management firm. Visit www.
northstarfp.com or contact Robin at

(603) 216-9226. A
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Marcia F. Nicoll, M.Ed.
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We are the only upscale
NH women’s magazine
that allows our advertis-
ers, (when appropriate),
to write editorial. The
FREE PR that advertisers
get from their articles,
coupled with their
advertisement, creates a
powerful response.

If you are interested in
gaining this response for

your business, call
Susan Caldwell at
603-895-4699 or e-mail
her at Susan@applaudonline.
com.

We do not allow
Advertorials in our
Editorial departments. We
do offer this as an ad op-
tion on separately desig-
nated pages.
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